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Morning Session Question 1
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Builders Meet the Demand

/ ¥ McGraw-Hill Construction 2012 Report

2% to 17%: increase in the green share of new
single-family residential homes from 2005 to 2011
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P Chicago, we have a problem ...

2 out of 3 Fewer than 1 in
buyers desire 100 real estate
green home agents have any
features green training

IT’S TIME TO MEET THE MARKET

“~ FAMILY
REUNION
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O Question 2
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Overcoming Appraisa

 Communicate early and often Gy ] [iea s |
|||| Residential Green and Energy Efficient
Al

h; Addendum
'z Client.
AI RC]JO["S Subject Proparty:
Form 520.03+ Gy (St [
be faund st

s
Additional resources to sid in the velustion of gresn properties and the completion of this form can
2 X izalinztitute.org/ education L] addendum.

ENERGY EFFICIENT ITEMS

Tha following items are considered within the appreizad walue of the subject proparty:

[ Fiberglazs Blown-In [ Foam Inzulation O Callulo=e O Fiberglaze Batt bnzulation | R-Valus:
_ O Other (Describe):
Inzulation O Wallz
. . O Bazamant Inzulation {Deceribe): O Ceding
* If your appraisal is low e s
O Reclaimed Watar Syztem (Explain): O Cistam - Size: Gl | Lot
B o : T Rain Bamslz Provids
[ Rain Bameds - £: cioss
Irrigation:
O EMERGY = ic = O Doubls Pana | _ TR g
Windows STARE Olow E O High Impact | O Storm [ Tripis Pane | Tinted | O Soler Shedes
e — e
Day Lighting ‘#' Stylighta iy Soler Tubes - | — pyrpay STAR Light Fomures | 21 Other (Expiain):
ENERGY S:I'ﬁR Appliances: 'ﬁlat:ar Haatar: Appliance Enrgy Sourcs:
I Ranga/Top 3 Sodar = = g
E [ Propans O Blsctric O Netural Gaz
Appli O Dizhwazher O Tanklezz (On Demand) DI Other (Deceribal:
O Refrigarator Size: Gal. 3
O Other:
HVAC [Describe C High Efficisncy HWAC - SEER: O Hest Pump O Thermostaty Contrallers | O Passive Solar
inC Area) | O Programmable Tharmaostat O Wind [ Radiant Floar Heat | T Gaothamal
O EMERGY STAR Home 3 i
[ HPWES (Homa Parfarmanice with ENERGY STAR) I Indoar Air PLUS Pachage
Encrgy Rafing O Other {Dezcibe): O Enargy Racovery Ventilator Unit
O Cartificstion Attached
HERS Information Rating: Diate Rated: Monthiy Energy Savingz an Rating: §
Utility Costs Average Utility Cozt: § per month bazad on: [ Dashboards - #:
E Andit Haz an anergy audit,rating boen parformad on the zubject property? I Waz O No O Unkmawn
If yez, comment on wark complsted as result of audit
° 1 tant D
mportant Vocs B




P KW Publishing — Green Your Home

e FEasytouse

e Greens existing housing

%E‘ELEE  Positions agent as “trusted adviser”

HOME — the lead resource

e Use them as client gifts, open the
door for a new conversation

e (Qver 50,000 sold ...
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S Question 3
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You Will Capitalize on Green Trends

Green Trends ror
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P Trend 1 — Retrofitting

e 90% of U.S. housing stock

* Median year of construction—1974

Lead Gen Tip

Go door-to-door as a green
home-consulting professional
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Trend 2 — Greening of Corporate America

e Corporate CEOs view sustainability
as critical to success

o Key differentiator—aligning
sustainability with business
strategy and operations

Lead Gen Tip

For relocation, contact the
Sustainability Director to access HR
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P Trend 3 — Production Builders

 Adding Home Performance Scores
 Energy-saving systems are standard

 Net-zero-energy homes concentrated in south and
southwest Sun Belt

Lead Gen Tip

s{? Use DSIREusa.org to educate
builders/buyers about rebates
’

\ Use the integrated design
\\ process to your advantage

“~ FAMILY
REUNION
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sharing informaticn about implemanting a
green indiathve for their Multiple Listing
Sarvice (MLS). For mone information about
gresening your MLS, visil The Grean MLI

Members
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The Green MLS Community

Members Forum  Groups  Blogs  MNoles

This websie is for those inerested in Blog Posts

Global Bumlding Systems, Inc s Step-Tech™ System

Yasterday | visied a homa under construction in North Scottsdale with this g
Manufactured in Prescott. AZ, this “low-tech® product s a super snergy effic
aasily assambled wall and roof structure that ks highly resistant to fire, mola,
termites, rodents and hurricanes (which fortunately we don't get but we do h
MOnsoons).

Vigit the wabsite rip waw. ghs ST Of S8 pHEIOs of the Rome | vesihs

Posted by Gall Johrson on Janeary 11, 2011 at 3:20pm
Existing Homes Energy Efficiency

WaellHome is & great firsd step in getling an existing haome mone enengy aficid
Home Owners and Realtors can ulilize the Services of WallHome 1o make th

nomes more energy efficienct. Whether you just bought a home or am in the
of trying to sell your home at a higher manet vasue, enargy effickency is key

reen MLS tooL kit

Trend 4 — Greening the MLS

Lead Gen Tip

money or making mera maney. Check cut WellHoma at wen wellhomea com
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Going Green Will Grow Your Business

Gather support and build
your database to green
your MLS

slide 13 Wi



O

® Trend 5 — Millennials — A Green Generation

e Strong sense of social responsibility toward the
environment

* Values instilled since early childhood
 Buyers and sellers for the coming decades

Lead Gen Tip

Sell from a clear values
alignment

Recruit the next generation
' | into your office
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